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Knowledge and experience gained during career

1980/1 . Fertilizer Society of South Africa Africa (FSSA)
Technical Assistant. Mainly Research.

Was responsible for doing all the trials in the Eastern Highveld, North West and the Free State of
mainly dryland crops. The trials and research done was obtained and processed in the “Green
Book”- of the FSSA Fertilizer Crop Manual. Trials were done under supervision of Hilmar Venter.
During this early stage of my career very important skills was obtained in the layout of field trials
and doing statistical analysis off the data.

1982 . University of Pretoria
Technical Assistant. Research and student.

Working at the university’s trial farm as an assistant in field trials and pot trials in phytotron A and
B under Prof's PC Nel and Hammes. Was a working student obtaining extra subjects (Entomology
and Statistics) to finish studies and to qualify for a Higher dipl. (plant pest control). Assisting with
postgraduate studies, preparation and evaluation of various trials. Valuable experience was
gained in the approach and handling of scientific trials.



1986 . FBC
Development Agronomist - Nylstroom. Later Agronomist.

| was responsible for the development of new products from companies like BASF, du Pont and
Cyanamid etc. Was the responsible person to complete a trial/crop protocol for a specific target
like weeds, insect or a disease. You have to find a suitable trial/crop site with the relevant
problems — lay and plant the trial and carry out assessments during the duration of the crop. When
the trial was harvested, all the relevant data was prepared and compiled with a statistical analysis.
This data was then annually presented at a conference where the trials and products were
discussed. After 3 years of efficacy trials over various localities, a year of phytotoxicity trials was
done followed by the last season trials, determining the minimum residue levels (MRL) of the
different products on different crops.

1986- 1989 : Plaaskem
National Technical Marketing manager.

It was my responsibility to establish and promote the “Foliar feeding” concept in the Ag market
developed and started by Dr Jonah Fisher.

In this position | was responsible to set up a marketing network and strategy to supply farmers
with a range of products consisting of Nutrients, fungi-, insect- and herbicides.

During this time, | was gaining valuable experience in the sense of introducing a new concept and
applying technical knowledge in practice. It was necessary to know the different mode of action
of various active ingredients and apply that knowledge in the specific phonological stage of the
crop to achieve the best possible control of the target pest or disease.

Learning the industry and market trends was the most valuable. This is very important to position
the product and price it in such a way to achieve the best possible results and still be profitable
and efficient.

2001 : Farmer and Entrepreneur

As a farmer, farmed dryland crops, dairy and cattle. Whilst farming, | started a Agriculture advisory
service business and was the local agent advising on different farming practices. Alongside that
| was also doing registration trials on a contract basis for companies Dow and Monsanto.
Farming is really the ultimate experience where you have to make very important decisions with
the facts available, taking climatological possibilities in mind. With all these facts available one
has to make the risk factor in any decision as small as possible, because it has a financial
implications at the end.

2002 -2007 : Plaaskem (Now Nulandis/AECI)

Technical Marketing manager.



2015 : Technichem ( Now — Inteligro)
Technical Marketing Specialist.

At Plaaskem and Inteligro it was a position where | was implying my mind and experience on all
decisions. With almost all the experience possible during my time in the industry it was really a
satisfactory situation to be in. To have experience from farm level to a agronomist in the industry
and to consider all the possibilities, making more correct decisions, was definitely contributing to
making one’s position what they call “job satisfactory”

In 2007, | became more aware of the importance of soil microbes in soil biology and other living
organisms playing a role in soil health.

2016 : Own consulting business — Farmprof

My interest in soil microbes, biostimulants and flavonoids was the main reason to start doing work
for the Industry in a Technical and product development role. AT the same time start own
consulting company, doing research and registration trials. The industry is in need for somebody
independent doing research and trials and produce reliable data of a high standard.

Since 2012 my interest started with the terminology “Plant sap”. During this time, | was busy
gathering data and building experience and a passion for the technology. As a advising consultant
to growers the PlantSap™ technology was developed as a analytical tool to supply accurate data.
Today | specialise in Monitoring Crops by means of plant sap analysis and at the same time assist
in balancing the soil and its biology.

Summary

Working experience of 40 years in the agricultural industry, from farm level, advising industry and
develop and research new products, gave me the opportunity to pre-empt on most of problem
solving advice given and consult accordingly.

During my time as Technical Marketing Manager | was in a position to do many training sessions
for new entrants in industry. Most of the time | was facilitating farmer days and publications for
marketing and training purposes as well as specialist in their field to consult and advise.

In developing new products, | was able to trial, research and compile a label for recommending
the product correctly.

I’'m in a position now to act as a Facilitator in advising the farmer and industry and to provide
reliable data and information.

| see myself as a specialist in monitoring crops with plant sap analysis. | developed a product
around this technology which is unique in the Industry - PlantSap™ - Talking Plant is our business.
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FORMEL QUALIFICATIONS

Primary:

1964 — 1970 : Grade 7 - Laerskool Bospoort, Noordwes
Secondary

1971 - 1975 : Grade 12 - Hoérskool Gimnasium , Potchefstroom

TERTIARY EDUCATION (6 years)

1979 — 1981 : Nas. Dipl.Agriculture (Agronomy And Soil Science ) Technikon Pta
(3 years)

1983 -1984 Nas.Higher Dipl. Agric (Plant pest control) Technikon Pta (1 year)
2002 : National Certificate Tourism (NQF 4 ) (1 year)

2016 : Dipl.Financial Management — Centrum for Business Management - Unisa
(1 year)

COURSES COMPLETED

1995 : Nasionale Oesbeskerming — AVCASA Nr. A1338

2005 : BASOS Nr. A0055

2006 : Presentation Skills, Business — Advanced

2015 : Application skills — Villa Academy

2015 : Citrus — Villa Academy

2016 : Microbiology and Identification of diseases — LNR / ARC

2017 : Soil biology and laboratory skills — Grahamstown Univ.

2018 : Masterclass Plantsapmetingen— Wageningen Univ. - through

Novacropcontrol and Greentech
PROFESSIONAL ASSOCIATIONS
PSCA - South African Association of Pesticide Consultants - Specialist Member no.21 2001

SACNASP - Pr.Sci.Nat - South African Council for Natural Scientific Professions - 119188
FERTASA — Individual member — technical committee



